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Territory alignment

Territory alignment

Flexible territory management module enables you to 

respond quickly to changing market. System complies 

to the government regulations in some countries that 

mandate reproduction of historical alignments. Module 

enables you to realign sales forces in a short 

timeframe, validate alignment prior to deploying in 

production and maintain a historical view of alignments 

and territories

User can choose from wide range of alignment 

parameters. Complete territory structure can be used 

down to street level, institution type, specialty, potential 

and attitude. In some cases, when a need for explicit 

alignment arises, this enables you to align doctor to 

medical rep directly.
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Territory alignment 
Alignment can be observed using map charts. We can 

observe how many doctors of certain specialisation 
are aligned to each Med rep



Team alignment 
Team alignment module enables planning, assigning and 

allocating resources quickly and efficiently in order to achieve 

optimum sales force alignment. Business rules can be defined 

to each team like alignment of specializations, brands, types 

of institutions etc.



Customisation of user interface
Our component based technology allows fast customization, 

implementation and reconfiguration, while preserving its 

out-of-the-box functionalities. If the customer needs 

additional features of the application, entry forms, attributes, 

reports the system can be modified in short time.


